ADVERTISING SUPPLEMENT

Commercial Real Estate

Reauthorize National Flood Insurance Now!

China, Mexico
Lead Countries
Buying in U.S.

Act NOW to avoid another shutdown of the National Flood
Insurance Program — It is vital for Realtors and homeowners
to urge Congress to reform and reauthorize the NFIP.

By Gary Washburn, President, and David Walker
Southland Regional Association of Realtors®

Nearly one-fifth of Realtors®
practicing in commercial real
estate closed a sale with an
international client in 2017,
and 35 percent said they have
experienced an increase in the
number of international clients
in the past five years.
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Congress has until July 31 to renew NFIP, which under current law must
be revisted every three years.
Over 5 million homeowners in 22,000 communities around the country
rely on the NFIP to provide flood insurance. In California there is almost
247,000 policies, and just over
21,000 of them in Los Angeles
County.
The Federal Emergency
Management Agency and
Congress have never failed
to honor the flood insurance
contracts in place with NFIP
policyholders. In the unlikely event the NFIP’s authorization lapses,
FEMA would still have authority to ensure the payment of valid claims
with available funds.
However, FEMA would stop selling and renewing policies for millions
of properties in communities across the nation.
Nationwide, the National Association of Realtors estimates that a
lapse might impact approximately 40,000 home sale closings per month.
NFIP reauthorization is an opportunity for Congress to take bold steps to
reduce the complexity of the program while transitioning it to a long-term,
sounder financial framework that includes much needed reforms to support a robust and lasting NFIP.
The level of damage from the 2017 hurricanes makes it abundantly
clear that FEMA needs a holistic plan to ready the Nation for managing
the cost of catastrophic flooding under the NFIP.
Follow this link to take action and make sure Congress reauthorizes the
National Flood Insurance Program: www.realtorparty.realtor/renewnfip

2018 Homebuyer Grants Awarded
A total of 24 homebuyer grants of $2,500 each have been
awarded by the Southland Regional Association of Realtors,
bringing the 2018 program to a close.
The grants were awarded to recent college graduates. They were offered on a
first-come, first-serve basis in partnership with the California Association of
Realtors’ Housing Affordability Fund.
Several applicants were
turned away, however,
check this page in early
2019 for details of the
new program. Applicants
must meet certain requirements, along with income
limitations., and the home
must be owner occupied.
Each grant can be used
to defray closing costs in the purchase of a home using the services of a
member of the Southland Regional Association of Realtors.
Frank Chavoya, fourth from left, used the grant to defray closing costs on
the purchase of a home in Upland.
Realtor Rosemary Estrada, third from left,
facilitated the purchase. Pictured with Chavoya are Tim Johnson, left, SRAR’s chief executive officer, Nancy Starczyk, second from
right, and Gary Washburn, right, the 2017
and 2018 presidents of the 10,300-member
Southland Regional Association of Realtors.
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